
2006 w
as a very good year for the value of U

K
caravan park pitches, w

ith price rises w
ell in

excess of m
ore m

odest recent rises according
to a national survey.

E
dw

ards and Partners, the national practice
of C

hartered Surveyors offering a specialist
service in the valuation and sale of leisure and
com

m
ercial property, have released their

annual survey of pitch values. The survey,
probably the m

ost com
prehensive in the

industry, is based on all the park sales that
they have dealt w

ith in the past 12 m
onths,

coupled w
ith valuations w

here they w
ere not

the selling agents.

The highest increase in value w
as for touring

pitches, where the average pitch value in 2006
reached £7,000, a m

assive 40%
 increase from

the previous year. R
esidential parks follow

ed
up their m

inim
al increase in average value last

year by rising to £25,000 per pitch (a 19%
rise), w

hile static holiday hom
e pitches

increased by alm
ost 18%

 to an
average of £11,700.

H
owever, ow

ners with static holiday
hom

e pitches and residential parks
should be a little w

ary of the w
ide

range of pitch values reported.
S

tatic holiday hom
e pitches

surveyed last year varied in value
from

 £6,000 to £20,000, w
hile

residential park pitches varied from

W
e
lco

m
e

to the latest edition of ‘park life’,
M

oore and S
m

alley LLP
’s update for

caravan and holiday park ow
ners. I

hope that you are having a busy and
profitable start to the season.

In this issue w
e have looked at a

num
ber of areas of interest to park

ow
ners, including:

♦
A

 look at the grow
th of private

equity investm
ents in the

caravan and holiday park sector,
follow

ing G
I P

artners purchase
of P

ark R
esorts.

♦
A

 consideration of the
im

portance of having a w
ill to

ensure your fam
ily is not left

w
ith a substantial Inheritance

Tax bill that w
ill reduce the size

of your estate.

♦
A

 round-up of caravan and
tourism

 new
s from

 Lancashire,
C

um
bria and beyond.

If you w
ould like to find out m

ore
about our services to park
ow

ners, please contact our
sector specialist D

am
ian

W
alm

sley on 01772 821021.

W
e hope you find the latest edition

of interest, if there is anything you
w

ould like to see in future
editions, please contact us at
info@

m
ooreandsm

alley.co.uk.
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 survey by B
arrons has revealed that the Lake D

istrict is the cara-

vanning capital of the U
K

. M
ore than 30%

 of respondents chose the

Lakes as their m
ost visited destination, w

ith Yorkshire, S
cotland and

N
orth W

ales as close runners-up.

The shortlist for the 2007/8 Lancashire and B
lackpool Tourism

 Aw
ards

has been announced ahead of the cerem
ony on 20

th June. The aw
ard

for the C
aravan H

oliday P
ark of the Year w

ill be contested by M
arton

M
ere H

oliday V
illage in B

lackpool and S
unset Park in H

am
bleton.

VisitB
ritain is reem

phasising its com
m

itm
ent to accessible tourism

 and

raising the standards of disabled access to accom
m

odation, transport,

attractions, restaurants and bars. For m
ore inform

ation on accessibility

and the N
ational A

ccessible Standards, go to w
w

w.visitbritain.com
.

The industry is striving to becom
e m

ore ‘green’, w
ith the C

aravan C
lub

developing a C
orporate Biodiversity Action P

lan to encourage w
ildlife

biodiversity on its sites for its centenary year, and som
e of the U

K’s

leading caravan m
anufacturers looking at w

ays to reduce the w
eight of

caravans and im
prove tow

ing dynam
ics in order to reduce greenhouse

gas em
issions.

H
ave you any tourism

 or holiday park new
s that you w

ould like

to publicise? If so, contact M
ark B

rennan at

in
fo@

m
oorean

dsm
alley.co.u

k.

M
oore and S

m
alley LLP

 is a lim
ited liability partnership registered in E

ngland and W
ales: N

o. O
C

313896. R
egistered office: R

ichard H
ouse, 9 W

inckley S
quare, P

reston, Lancashire P
R

1 3H
P.

The term
 “partner” indicates a m

em
ber of M

oore and Sm
alley LLP

 w
ho is not in partnership for the purposes of the P

artnership A
ct 1890. A list of m

em
bers is available from

 our registered office.

R
egistered by the Institute of C

hartered A
ccountants in E

ngland and W
ales to carry out com

pany audit w
ork. A

uthorised and regulated by the Financial S
ervices A

uthority.
C

opyright ©
 2007 M

oore and S
m

alley LLP. A
ny unauthorised distribution, copying or re-w

riting w
ill constitute an infringem

ent of copyright.

p
a

r
k

life

June 2007

M
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alley
are m

em
bers of the

B
ritish H

oliday and
H
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£17,000 to £35,000. P
ark ow

ners should
understand w

hat m
akes for high value pitches

and ensure that they do w
hatever they can to

m
aintain good pitch values.

That said, even allow
ing for variances in the

sam
ple, e.g. m

ore five star parks being sold
recently, and also m

ore sales in S
outhern

England where higher property prices increase
park values, the survey would seem

 to suggest
that the industry is thriving, w

hich is one of
the attractions for private equity investors
getting involved in the industry (see page 2).

M
oore and Sm

alley act for a num
ber of

caravan and holiday parks in the region,
and have done so for a num

ber of years.
W

e pride ourselves in offering m
ore than

a standard accountancy service, including
advising clients on reducing their tax bills,
and raising the value of their business. For
m

ore in
form

ation
, co

ntact D
am

ian
W

alm
sley on 01772 821021.

D
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P
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D
am

ian W
alm

sley joined M
oore and

S
m

alley C
hartered A

ccountant and
B

usiness A
dvisors as a student in

1987, and after training and qualifying
as a chartered accountant, he becam

e
a 

P
artner 

in 
1998. 

D
am

ian 
is

responsible for a portfolio of around
200 business clients w

ith a range of
turnovers up to £25m

. In the last three
years he has assisted a num

ber of
clients in acquiring and selling holiday
parks in deals totalling over £20m

 and
is one of our resident experts in this
field.

D
am

ian w
as recognised by his peers as the ‘Business Advisor of the Year’

in the N
orth W

est S
ociety of C

hartered A
ccountants B

usiness Aw
ards

2005.
djw

@
m

ooreandsm
alley.co.uk

Tony M
edcalf

P
artn

er

Tony M
edcalf has been w

ith M
oore

and S
m

alley for 9 years and tax
partner for 5 years having joined the
practice from

 a big 4 firm
, H

e leads
a 

dedicated 
team

 
of 

highly
experienced staff on a w

ide range of
tax planning initiatives tailored to the
ow

ner m
anaged business sector.

Tony has a num
ber of clients in the

holiday 
park 

and 
property

developm
ent sectors.

T
ony 

is 
responsible 

for 
the

m
anagem

ent of the firm
’s personal and corporate tax com

pliance, as w
ell

as lead advisor on special one-off tax projects.

tm
@

m
ooreandsm

alley.co.uk.

R
ob K

enm
are

C
orporate Finance D

irector

R
ob joined the team

 from
 E

rnst &
Young having w

orking in the m
ergers

and acquisitions departm
ent in

M
anchester for eight years. O

ver
that tim

e R
ob has advised on a broad

range of transactions 
but has

particular expertise in Private Equity
transactions. T

he follow
ing are som

e
of the notable PE transactions that
R

ob has advised on: £20m
 M

BO
 of

PS
L; £120m

 IB
O

 of C
R

P
; £70m

 IBO
of D

uralay; £146m
 IB

O
 of Isle of

M
an S

team
 P

acket and the $50m
acquisition of W

hitm
ire M

icrogen Inc. As a result of these transactions
R

ob has an extensive netw
ork of contacts in the P

E com
m

unity across
the country.

rak@
m

ooreandsm
alley.co.uk

G
raham

 G
ordon

P
artn

er

G
raham

 joined the firm
 in 1996 to

establish the Financial Planning
departm

ent and has been a partner
since 2000. W

ith over 14 years
experience of providing advice
w

ithin accountancy firm
s, G

raham
specialises in self adm

inistered
pension schem

es for com
pany

directors and high earners, and in
w

ealth m
anagem

ent for high net
w

orth individuals. H
e is responsible

for heading up a 12 strong team
delivering all aspect of financial advice for both personal and corporate
clients.

gdg@
m

ooreandsm
alley.co.uk



W
h

ere th
ere’s a

 w
ill, th

ere’s a
w

a
y…

to sa
ve ta

x!

plus your personal possessions free of IH
T.

Your spouse w
ill also get a life interest in half

of w
hat’s left (m

eaning that they only get the

incom
e it generates, not the capital – which is

divided equally between the children when the
surviving spouse dies). The rem

aining half is
shared equally betw

een the children.

This m
eans that only £425,000 of your estate

(the £300,000 nil rate band, plus the intestacy
rules transfer of £125,000) w

ill be passed on to your
spouse IH

T-free, with the rem
ainder being taxed at 40%

.
H

ow
ever, if you had a sim

ple w
ill in place, you could

leave the w
hole of your estate tax-free to your spouse

on your death.

Sim
ple w

ills do not have to be costly, but to ensure that
your w

ishes are carried out, the w
ill should be drafted

by an expert. If you do not currently have a solicitor, w
e

w
ould be happy to refer you to an expert. W

e
can also advise on preparing a tax-efficient

w
ill if you are interested in reducing your

potential IH
T bill.

Inheritance Tax planning is com
plicated,

hence the need for specialist advice to
be sought. O

ur tax and financial planning team
 can

help you to reduce your potential inheritance tax
bill, and m

axim
ise the value of your estate for your

spouse and your children. Please give us a call on
01772 821021 to find out m

ore.

D
o you have a w

ill? H
ave you

assum
ed that everything w

ill pass
tax-free to your spouse w

hen you
die? If so, you m

ay not just be
passing on your estate but also a
substantial 

tax 
bill 

to 
your

beneficiaries.

W
ith today’s property prices, any

successful park ow
ner w

ill m
ore than

likely have an estate w
ith a value in excess of the

Inheritance Tax (IH
T) nil rate band of £300,000. The

value of your estate above this threshold will be charged
IH

T at 40%
.

There are a num
ber of m

easures that you can use to
reduce the IH

T burden facing your fam
ily, including

m
aking gifts to your beneficiaries w

hilst you are still
alive, taking out life insurance to cover the inheritance
tax bill, or m

aking tax efficient w
ills. The

m
ost im

portant thing to rem
em

ber though

is that w
hether you m

ake a tax efficient
will or a sim

ple w
ill, you m

ust ensure that
you have a w

ill in place before you die.

If you die without having a w
ill, then you

are deem
ed to be ‘intestate’, m

eaning that the law
s of

intestacy take over. These rules dictate how
 your

estate w
ill be distributed regardless of w

hat your
intentions w

ere for your estate.

U
nder the intestacy rules, if your estate is w

orth m
ore

than £125,000, then your spouse w
ill receive £125,000

“S
im

ple w
ills

do not have
to be costly”

“you m
ust

ensure that
you have a
w

ill in place
before you

die”
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G
I P

artners, the niche private equity firm
 best know

n
for investing in Yates’s pubs, recently announced
its purchase of P

ark R
esorts (the U

K
’s largest

operator of caravan parks w
ith 35 sites) for £440m

.
The deal is the latest in a w

ave of private equity firm
s

investing in the U
K

 holiday parks sector.

It is the second tim
e in under three years that P

ark
R

esorts has changed hands, follow
ing A

B
N

 A
m

ro
C

apital’s acquisition of the com
pany from

 C
lose

B
rothers P

rivate E
quity for £165m

 in D
ecem

ber
2004. A

B
N

 A
m

ro grew
 Park R

esorts by com
bining it

w
ith G

B
 H

oliday, w
hich it bought in N

ovem
ber 2004

from
 R

oyal B
ank of S

cotland for £105m
.

C
om

m
enting on the deal, A

lfred Foglio, partner at
G

I P
artners, said that the private equity firm

 had
been tracking P

ark R
esorts for som

e tim
e and is

keen on the leisure sector:
“W

e like the caravanning sector because it is asset-
backed and provides predictable cash flow.”

The Tim
es also reported recently that follow

ing the
P

ark R
esorts sale, W

eststar H
olidays (w

ho w
ere

sold to P
hoenix E

quity P
artners by D

ragon’s D
en

panellist, D
eborah M

eaden, for £33m
 in 2005) are

undergoing a strategic review
 w

hich could lead to
its sale for around £75m

 - £85m
.

C
aravan parks are particularly attractive to private

equity investors because of their strong cashflow,
high value land and property assets, high barriers
to entry (w

ith greenfield land being out of bounds,
m

eaning there are a finite num
ber of sites) and

strong consum
er dem

and. A
s a result, industry

analysts have predicted m
ore consolidation w

ithin
the m

arket, and not just involving the large operators.

For the single park ow
ner or an ow

ner w
ith a sm

all
chain of parks, the key to attracting the ‘suits’ of
private equity firm

s, or any other investors, is by
having as successful a business as possible, w

ith
strong m

anagem
ent and also investm

ent in
im

proving the value of pitches on the park (e.g. by
investing in additional facilities for custom

ers).
A

lthough the sw
athe of private equity transactions,

and E
dw

ards and P
artners annual survey, w

ould
suggest that the dem

and for caravan parks is
currently high, investors w

ill not be keen to invest in
a business that is flaw

ed.

Are you considering exiting your business in the
next three to five years, or even sooner than
that? If so, you should be seeking advice and
m

aking plans now
 to understand and m

axim
ise

the value of your business to po
tential

acquirers. M
oore and Sm

alley offer a unique
B

ESt (B
usiness Exit Strategies) service to allow

park ow
ners to m

axim
ise the value of their

business pre-sale, m
inim

ise their tax-bills post-
sale and consider options for investing the post-
sale proceeds. For m

ore inform
ation, contact

C
orporate Finance Partner, R

ob K
enm

are on
01772 821021.
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Private equity ‘suits’ are leaping into the holiday sector


