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A survey by Barrons has revealed that the Lake District is the cara-
vanning capital of the UK. More than 30% of respondents chose the
Lakes as their most visited destination, with Yorkshire, Scotland and

North Wales as close runners-up.

The shortlist for the 2007/8 Lancashire and Blackpool Tourism Awards
has been announced ahead of the ceremony on 20" June. The award
for the Caravan Holiday Park of the Year will be contested by Marton

Mere Holiday Village in Blackpool and Sunset Park in Hambleton.

VisitBritain is reemphasising its commitment to accessible tourism and
raising the standards of disabled access to accommodation, transport,

attractions, restaurants and bars. For more information on accessi
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and the National Accessible Standards, go to www.visitbritain.com.

The industry is striving to become more ‘green’, with the Caravan Club
developing a Corporate Biodiversity Action Plan to encourage wildlife

biodiversity on its sites for its centenary year, and some of the UK'’s

leading caravan manufacturers looking at ways to reduce the weight of Moore and Smalley
are members of the
British Holiday and
Home Parks

Association

caravans and improve towing dynamics in order to reduce greenhouse

gas emissions.

Have you any tourism or holiday park news that you would like
to publicise? If so, contact Mark Brennan at

info@mooreandsmalley.co.uk. —
Welcome

to the latest edition of ‘park life’,
Moore and Smalley LLP’s update for
caravan and holiday park owners. |
hope that you are having a busy and
profitable start to the season.
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A consideration of the

importance of having a will to
ensure your family is not left
with a substantia
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Survey Suggests 2006
‘A Very Good Year’

2006 was a very good year for the value of UK
caravan park pitches, with price rises well in
excess of more modest recent rises according
to anational survey.

Edwards and Partners, the national practice
of Chartered Surveyors offering a specialist
service in the valuation and sale of leisure and
commercial property, have released their
annual survey of pitch values. The survey,
probably the most comprehensive in the
industry, is based on all the park sales that
they have dealt with in the past 12 months,
coupled with valuations where they were not
the selling agents.

The highest increase in value was for touring
pitches, where the average pitch value in 2006
reached £7,000, a massive 40% increase from
the previous year. Residential parks followed
up their minimal increase in average value last
year by rising to £25,000 per pitch (a 19%
rise), while static holiday home

pitches

increased by almost 18% to an
average of £11,700.

However, owners with static holiday
home pitches and residential parks
should be a little wary of the wide
range of pitch values reported.
Static holiday home pitches
surveyed last year varied in value
from £6,000 to £20,000, while
residential park pitches varied from

£17,000 to £35,000. Park owners should
understand what makes for high value pitches
and ensure that they do whatever they can to
maintain good pitch values.

That said, even allowing for variances in the
sample, e.g. more five star parks being sold
recently, and also more sales in Southern
England where higher property prices increase
park values, the survey would seem to suggest
that the industry is thriving, which is one of
the attractions for private equity investors
getting involved in the industry (see page 2).

Moore and Smalley act for a number of
caravan and holiday parks in the region,
and have done so for a number of years.
We pride ourselves in offering more than
a standard accountancy service, including
advising clients on reducing their tax bills,
and raising the value of their business. For
more information, contact Damian
Walmsley on 01772 821021.




Gl Partners, the niche private equity firm best known
for investing in Yates’s pubs, recently announced
its purchase of Park Resorts (the UK'’s largest
operator of caravan parks with 35 sites) for £440m.
The dealis the latest in a wave of private equity firms
investing in the UK holiday parks sector.

It is the second time in under three years that Park
Resorts has changed hands, following ABN Amro
Capital’'s acquisition of the company from Close
Brothers Private Equity for £165m in December
2004. ABN Amro grew Park Resorts by combining it
with GB Holiday, which it bought in November 2004
from Royal Bank of Scotland for £105m.

Commenting on the deal, Alfred Foglio, partner at
Gl Partners, said that the private equity firm had
been tracking Park Resorts for some time and is
keen on the leisure sector:

“We like the caravanning sector because it is asset-
backed and provides predictable cash flow.”

The Times also reported recently that following the
Park Resorts sale, Weststar Holidays (who were
sold to Phoenix Equity Partners by Dragon’s Den
panellist, Deborah Meaden, for £33m in 2005) are
undergoing a strategic review which could lead to
its sale for around £75m - £85m.

Caravan parks are particularly attractive to private
equity investors because of their strong cashflow,
high value land and property assets, high barriers
to entry (with greenfield land being out of bounds,
meaning there are a finite number of sites) and
strong consumer demand. As a result, industry
analysts have predicted more consolidation within
the market, and not just involving the large operators.

Private equity ‘suits’ are leaping into the:holiday sector

For the single park owner or an owner with a small
chain of parks, the key to attracting the ‘suits’ of
private equity firms, or any other investors, is by
having as successful a business as possible, with
strong management and also investment in
improving the value of pitches on the park (e.g. by
investing in additional facilities for customers).
Although the swathe of private equity transactions,
and Edwards and Partners annual survey, would
suggest that the demand for caravan parks is
currently high, investors will not be keen to invest in
a business that is flawed.

Are you considering exiting your business in the
next three to five years, or even sooner than
that? If so, you should be seeking advice and
making plans now to understand and maximise
the value of your business to potential
acquirers. Moore and Smalley offer a unique
BESt (Business Exit Strategies) service to allow
park owners to maximise the value of their
business pre-sale, minimise their tax-bills post-
sale and consider options for investing the post-
sale proceeds. For more information, contact
Corporate Finance Partner, Rob Kenmare on
01772 821021.

Where there’s a will, there’s a
way...to save tax!

Do you have a will? Have you
assumed that everything will pass

plus your personal possessions free of IHT.
Your spouse will also get a life interest in half

“you must
tax-free to your spouse when you ensure that of what’s left (meaning that they only get the
die? If so, you may not just be you have a income itgenerates, not the capital — which is
passing on your estate but also a will in place divided equally between the children when the
substantial tax bill to your before you surviving spouse dies). The remaining half is
beneficiaries. die” shared equally between the children.

With today’s property prices, any

successful park owner will more than

likely have an estate with a value in excess of the
Inheritance Tax (IHT) nil rate band of £300,000. The
value of your estate above this threshold will be charged
IHT at 40%.

There are a number of measures that you can use to
reduce the IHT burden facing your family, including
making gifts to your beneficiaries whilst you are still
alive, taking out life insurance to cover the inheritance
tax bill, or making tax efficient wills. The
mostimportant thing to remember though
is that whether you make a tax efficient
will or a simple will, you must ensure that
you have a will in place before you die.

If you die without having a will, then you
are deemed to be ‘intestate’, meaning that the laws of
intestacy take over. These rules dictate how your
estate will be distributed regardless of what your
intentions were for your estate.

Under the intestacy rules, if your estate is worth more
than £125,000, then your spouse will receive £125,000

“Simple wills i
do not have
to be costly”

This means that only £425,000 of your estate

(the £300,000 nil rate band, plus the intestacy
rules transfer of £125,000) will be passed on to your
spouse IHT-free, with the remainder being taxed at 40%.
However, if you had a simple will in place, you could
leave the whole of your estate tax-free to your spouse
on your death.

Simple wills do not have to be costly, but to ensure that
your wishes are carried out, the will should be drafted
by an expert. If you do not currently have a solicitor, we
would be happy to refer you to an expert. We
can also advise on preparing a tax-efficient

if you are interested in reducing your
potential IHT bill.

Inheritance Tax planning is complicated,
hence the need for specialist advice to
be sought. Our tax and financial planning team can
help you to reduce your potential inheritance tax
bill, and maximise the value of your estate for your
spouse and your children. Please give us a call on
01772 821021 to find out more.

www.mooreandsmalley.co.uk




